*Sales Tune-UP

Description/Purpose: A lively forum, lead by a passionate and
experiences sales professional, for learning the latest trends or tweaking
your sales techniques. Hear the hottest business books on tape and
discuss them with colleagues.

Target Audience: Active and Aspiring Sales People
When/Where: Every Thursday Morning, Chamber Office

*Business Matters!

Description/Purpose: Speakers from the local business community
presenting topics varying from marketing to technology to business
practices. The purpose is to stimulate your thinking and provide practical,
effective advice for saving money, making money and building business
connections and skills.

PRO*Development

LEARN.GROW.LEAD

Make the most of your Beaverton Chamber Target Audience: Business Professionals at All Levels.

. . . When/Where: Two Wednesdays a Month, Chamber Lower Conference Room
membership and experience business and

personal growth through a variety of *nd Tuesday Lunch & Learn

engaging learning opportunities available to Description/Purpose: Interactive 1-hour lunch seminars that will make an
impact in your bottom line by providing in-depth learning with the

you and your employees thFOUQh the opportunity to practice what you learn and receive feedback.

Target Audience: Business Professionals at All Levels.

professional development division of the
When/Where: 2" Tuesday of the Month at Noon, Various Local Venues

Chamber-PRO*Development.
Learn More & Get Started: *Build Your Business Workshops

Look forward to these workshops starting in the second quarter of 2011.
Powerful topics, interesting conversations and the opportunity to... Learn.
Grow. Lead.

baccprodevelopment.wordpress.com

These events are powered by:
BEAVERTON AREA CHAMBER OF COMMERCE
503-644-0123 « www.beaverton.org




